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My wealth has come from
a combination of living in
America, some lucky genes, and
compound interest.

- Warren E. Buffett

The Oracle of Omaha - 95
Years and Counting

is the season when stock market strategists issue their forecasts for next
year. | am going to take a different tack and look backwards. Those of you that
know me best realize that | will come up with any excuse to discuss the Prophet of
the Prairie — Warren Buffett. Heck, I've made a career out of investing “the Buffett
way.” This December deserves special attention, because Buffett, now 95 years
old, is stepping down as CEO of Berkshire Hathaway, a company that he has run
for the past 55 years. While his success as aninvestor is unparalleled, it is his hum-
ble, likeable nature that is perhaps most noteworthy.

When | think of Warren Buffett's sensational investment career, the first word that
comes to mind is longevity. His comment above explains everything. Combine an
enormous financial intellect with a lengthy life span and the rest is history. Credit
also must go to the power of compounding. Amazingly, Buffett has made most of
his fortune after reaching the age of 65. A top priority of Withum Wealth Manage-
ment is to stress the probability that clients will withess lengthening life expec-
tancies. Revolutionary medical breakthroughs will continue to push the actuarial
envelope, which in turn, will benefit a disciplined, patient, and opportunistic asset
allocation mindset.

Let's place the current investment environment in context by examining the evolv-
ing world that Buffett experienced. For proper perspective, the focus will be from
along, long term secular viewpoint. It serves as a priceless historical lesson, rein-
forcing an awareness of the rewards and challenges confronted by investors in
the past, present, and future. Please bear with me.
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Thanks to modern telecommunications, contem-
porary investors are bombarded with the day-
to-day stuff. There is way too much noise and
distraction. To generate wealth over a lifetime,
the playbook has to take advantage of the long
game. Secular bull and bear cycles last decades,
not merely years. A secular advance, for example,
is characterized by a persistent uptrend driven by
supportive structural forces like demographics, in-
novation, favorable macroeconomics, and low, sta-
ble interest rates. We are in the midst of one. Within

U.S. STOCK MARKET CYCLES

a secular bull cycle corrections and cyclical bear
markets (declines of 20% or greater) still happen
but are followed by advances to new record highs.
The chart trend is up and to the right. Conversely, a
secular bear cycle is weighed down by a negative
fundamental and psychological climate. It experi-
ences cyclical bull markets; however, these rallies
fail to rise above the previous secular bull's final
peak. The chart pattern is a flattish, trading range.
The graphic below, which covers Warren Buffett's
entire life to date, tells quite a story.

Secular Bull / Bear — During Warren Buffett's Lifetime
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Notes:

» Theaverage lifespan of the secular bull / bear cycles occurring from 1930 to 2013is 16.8 years.

» Today's secular uptrend is heading into year 13.

» History shows the stock market's annual returns tend to be lumpy. Single-digit percentage annual returns, both up and down, are rare.
» There were only 21 of them during the 96 years cited above.

» The stock marketis moody. Do not fight it, expectiit.

» Remember economist Herb Stein's rule: “If something cannot go on forever, it will stop.”
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As the chart of the S&P 500 index also illustrates,
today’s stock market climb is a continuation of a
secular bull cycle that began in 2013. Barring an
extreme change in the bullish structural under-
pinnings, a case can be made that the secular
upswing has a slice of life remaining. None of this
favorable secular analysis eliminates the threat of
selloffs, which are as natural as storms at sea. What
does an investor do? Adjust the rigging and keep
sailing on — like Buffett.

His competitive advantage has been a combina-
tion of intelligence, process, and temperament.
Here at Withum Wealth, our task is not forecasting,
but rather the rational allocation of investor capital.
We manage client assets via Buffett's philosoph-
ical prism. He built his reputation with huge equity
investments, but it is his mastery of diversification
that does not receive enough attention. A crucial
requirement for every Berkshire Hathaway trans-
action is a “margin of safety.” The portfolio is lay-
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ered with stocks, bonds, and various alternative
commitments. You might also say that Buffett is a
private equity pioneer. The strategy behind Berk-
shire’s numerous acquisitions of businesses out-
right is somewhat like the private buyouts of the
modern era. The main difference is zero intention
to flip the enterprise in the future. Buffett covets the
cash generated by these entities as a source of
additional capital to allocate among his favored as-
sets atany moment in time. He also possessed the
brilliance to recognize early on that no matter what
the cycle, equities need to be the power source
of a growth-oriented portfolio. History proves that
the ideal time to purchase stockholdings for the
long voyage is during secular downcycles - when
the best businesses can be accumulated on the
cheap. The Oracle of Omaha will forever be re-
membered for the iconic comment; “ will tell you
how to become rich. Close the doors. Be fearful
when others are greedy. Be greedy when others
are fearful.” Thisis the simple part.
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Finally, Buffett will no longer be writing his annual
letter to Berkshire Hathaway shareholders. Good
news - he has begun anew tradition—a Thanksgiv-
ing message. This year's missive was quite senti-
mental and concluded with the following comment
shown below.

Leave it to Warren to provide the perfect sentiment
for the holiday season. Thank you, as always, for
your confidence and encouragement.

All of usin the Withum Wealth family wish you the
happiest of holidays and a fun-filled, healthy and
prosperous 2026.

= 66 GREATNESS DOES NOT COME ABOUT THROUGH

ACCUMULATING GREAT AMOUNTS OF MONEY,
GREAT AIIOUNTS OF PUBLICITY OR GREAT
POWER IN GOVERNMENT.

When you help someone in thousands of ways, you help the world.
Kindness is costless but also priceless. Whether you are religious or
not, it’s hard to beat the Golden Rule as a guide to behavior. 9 9
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Please remember that past performance may not be indicative of future results. Different types of investments involve varying degrees of risk, and there can be no assurance that the future performance of any
specific investment, investment strategy, or product (including the investments and/or investment strategies recommended or undertaken by Withum Wealth Managenemt ["WWM]), or any non-investment
related content made reference to directly or indirectly in the presented material(s) will be profitable, equal any corresponding indicated historical performance level(s), be suitable for your portfolio or individual
situation, or prove successful. Due to various factors, including changing market conditions and/or applicable laws, the content may no longer be reflective of current opinions or positions. Moreover, you should
not assume that any discussion or information contained in this presentation serves as the receipt of, or as a substitute for, personalized investment advice from WWM. To the extent that a reader has any ques-
tionsregarding the applicability of any specific issue discussed above to his/her /their individual situation, he/she/they is/are encouraged to consult with the professional advisor of his/her/their choosing. WWM
is neither a law firm nor a certified public accounting firm and no portion of the presented material(s) should be construed as legal, accounting or consulting advice.



